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PREFACE

N adequate treatment of the subject of
export policies falls logically into two

ar neral principles and special
practises. 'The compilers of this Unit of the
Course are indebted to Dr. Edward Ewing
Pratt for his contribution on “Determining
Export Policies,” which clearly analyzes and
states the principles applicable to foreign
trade as awhole. In deafing with the methods
practised in special industries, it has been ob-
viously impossible to include all of the im-
portant lines or to give an exhaustive treat-
ment. In the preparation of the second part of
the Unit, however, the compilers have enjoyed
the assistance of many men, possessing expert
knowledge of the industries cunsidcrei They
have included in that section what seemed to
them the more salient and more important
facts relating to the specific export policies.
Mr. P, C. Williams, of W. R. Grace and
Company, has prepared the chapter on Iron
and Steel Products; Dr. W. C. Huntington,
Commercial Attaché of the United States De-
partment of Commerce, Petrograd, Russia,
the chapter on Machinery; and Mr. W. A.
Graham Clark, Agent of the Bureau of
Foreign and Domestic Commerce, Boston,
Mass., the chapter on Cotton Goods. We
take this opportunity of expressing our indebt-
edness not only to the gentlemen named, but
also to the many others who have assisted in
the compilation of facts and in the editing of
this volume.
E. C. P.

P. B, K.
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