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PREFACE TO THIS VOLUME.

In preparing this book the author considered the
plan of setting out the Negotiable Instruments Act,
section by section, following each section with an
explanation and illustrations. But for several rea-
sons it finally appeared advisable to follow the plan
which has been used, giving the text of the Act in
an Appendix, with frequ:nt reference to it. This
involves some repetition, but not enough to mate-
rially increase the size of the book.

The Negotiable Instruments Act has now been
adopted in a great majority of the States, and this
has given such uniformity to the law that a book
of this sort gains more value than it might other-
wise have. e States in which this uniform act
is in force, are named in the note at the foot of

Page 40.
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